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EKOHOMIYHOI TYPBYJIEHTHOCTH

10.0. €xcenuiil, 3.0. TazyHosa?

I acnipaum kagedpu meHedrcmeHmy, [lonmascvkull yHisepcumem eKOHOMIKU I mopeis,
[loamasa, Ykpaina

2 doyenm kagpedpu meHedrHcmMeHMy, KaHO. eKOHOM. HayK, [lonmascvkull yHigepcumem
eKoHoMIKU [ mopeieal, [loamaea, Ykpaina

jezhelyj@gmail.com

B yMoBax HecTabiJibHOI €KOHOMIYHOI cuTyalil, MOB'sI3aHOI fK 3 BHYTPIIIHIMU
pedopmamMu, Tak i 3i CKIa[HUMH TeONOJIITUYHUMHU 0OCTaBUHAMU, YKpaiHChbKiI KoMMaHii Bce
Oisbllle OPIEHTYIOTHCA Ha CTpaTerii, W0 MiJABUILYIOTh IXHIO CTiHKiCTb Ta JIEriTUMHICTb y
cycriibctBi. LudpoBa TpaHcbopmalisgs CcTae K/AWOYOBUM eJIEMEHTOM IMiJIBUIEHHS
epeKTUBHOCTU Oi3HeCcy, MNpoTe TaK0X 3pOCTAE poOJib KOPMOPATHBHOI coljiaJbHOI
BiIMOBiJa/IbHOCTH, KA Jl0NIOMAarae KOMIMaHisAM 3/1006yTH MiATPUMKY 3 60Ky TPOMa/ICbKOCTH,
NapTHePIB Ta YPALOBUX CTPYKTYP.

udpoBa TpaHcdopMmallis, sika Mepejbayae BMPOBA/PKEHHS TEXHOJIOTIH LITYYHOTO
iHTeNeKTy, OJIOKYelHy, BEJMKHUX [aHUX Ta XMapHUX OOYHCJEHb, J03BOJIIE KOMIIAHIAM
3HAYHO MiABHUILMTHA NPOAYKTUBHICTb Ta ONTHUMIi3yBaTH mpouecd. B YkpaiHi neil npouec
notpebye [OJaTKOBUX IHBEeCTULiH, TeXHIYHOro 3abe3nedyeHHs Ta 3HaHb. OJHaK, 4yepes
obMexxeHi (iHAHCOBI MOMJIMBOCTHM YKpaiHCbKI KOMIAHII CTHUKAIOTbCSI 3 TPYAHOLAMU B
peasisanii yux iHHoBauil. CaMe TOMy miATpUMKa 3 OOKY Jep>KaBU Ta AOCTYN [0 30BHIIIHIX
diHaHCOBUX pecypcCiB € KpUTUYHUMH GaKTOpPaAMHU, 1110 CIPUSAIOTH LU poBisaliii.

Y 1bOMy KOHTEKCTi, B&XXJIMBUM acnekToM LKM$poBoi TpaHchopMalii € ii BIIKUB Ha
KOPIOPaTUBHY COL{iaJIbHY BIiANOBIAA/NBHICTG, aJ»ke TeXHOJIOTiYHi pilleHHA [03BOJAKTh
ONTUMIi3yBaTU B3aEMOJIiI0 3 MiClleBUMHU I'pOMaJilaMU, ITOCUJIIOBATU €KOJIOTIYHI iHINiaTUBU Ta
NiBUIYBAaTH MpPO30pPIiCTh [JAiIJIBHOCTU KoMMaHik. Hampukiaz, 3acTocyBaHHA OJIOK4YEWH-
TEXHOJIOTIM y JIaHLoraXx IOCTAaBOK HAaJa€ MOKJMBICTb 3a0e3Me4YuTH MOBHY IPO30PiCThb
NpOIEeCiB, 1[0 3HAYHO 3MILIHIOE AOBipy cycmisibcTBa. OKpiM TOro, BeJIUKi JaHi Ta IITYyYHUU
iHTeJIEKT MOXYTb OYTH 3aCTOCOBaHi [AJis aHa/i3y €KOJIOTIYHUX i COollia/IbHUX PHU3MKIB, 1110
Jl03BOJISIE MIANPUEMCTBAM Kpallle IPOrHO3yBaTH HACJIJKU CBOIX pillleHb Ta OPiEHTYBAaTHUCA
Ha CTaJU{ pPO3BUTOK, HaBiTb B yMOBaxXx 0OMeXeHHUX pecypciB. TakuM uuHOM, LUPpOBa
TpaHchopMalisl He JMlle COPUSE MiJBUILLEHHIO ePeKTUBHOCTH Oi3HeCy, a ¥ CTa€ OCHOBOIO
JUIs1 CTBOpPEHHS 6i/blI BifilOBiAaibHOTO O6i3HECY.

[[Jo6 pocArTd rapMoHii MiXK KOpPHOpPAaTHMBHOIO COLiaJIbHOK BiJANOBiJa/bHICTIO Ta
nMdpoBizaljier, YKpalHCbKUM KOMIIaHiSIM CJiJi CTBOPIOBATH CTpaTerii, 110 BPaXOBYIOTb K
iHTepecu 6i3Hecy, Tak i coujasbHi npioputetu cycninbcTBa. lle nepenbayae iHTerpauito
coljjaJIbHO OPiEHTOBAHUX MPOEKTIB y [UpPOBi Mma1aToOpMHy, 110 [03BOJISIE 3a1y4aTH Oijblie
3allikaBJIeHHUX CTOPIH i 30i/bIIyBaTH IXHIO Y4acTb y COLia/IbHO BiANOBiZjaJibHUX iHil[iaTHBaX.
Hanpukiaz, BUKOpUCTaHHA MPPOBUX KaHaJIB /sl iHGOPMYBaHHSA NP0 €KOJIOTiYHI IPOEKTHU
MOXe 30iJIbIIMTH O06i3HAHICTh CYCHiJIbCTBA NMPO €KOJIOTiYHI BUKJIHWKU Ta CIOHYKaTH [0
KOJIEKTUBHOI NiATPUMKM LUX iHiniaTuB. lle He TibKK MOKpallye iMiZpK KoMIaHil, ajse U
3abe3neyye AOBrOCTPOKOBI 3B’I3KM 3 rpoMaZilaMu Ta NapTHEpPaMH, 10 € KPUTUYHUM Y
HUHILIHIX EKOHOMIYHUX YMOBaX.

ExoHOMiYHa TypOyJIeHTHICTb B YKpalHi Hak/Jaja€e [JoJaTKOBI O0OMeXeHHs Ha
peanizalilo KOpNopaTHBHOI colia/bHOI BifmoBifaibHOCTHM Ta LHudpoBizanii. B ymoBax
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BUCOKOI HEBU3HAYE€HOCTHU KOMIaHii 3MylleHi 06MeXyBaTH cOLia/JibHiI iHBeCTHUIil, OCKIIbKH
NpIOPUTETHUMH CTAOTh €KOHOMIiYHA CTIMKICTb i 36epeKeHHsI OCHOBHUX pecypciB. OJiHaK, y
TOM 4Yac, KOJIM Jiep>KaBHa TMOJIITUKA CIOpPUS€E PO3BUTKY IMdpoBi3alil, kKoprnopaTuBHaA
couiasibHa BiANIOBIAAJIBHICTL MOXe CTAaTH AIEBUM IHCTPYMEHTOM 3a/ly4YeHHA NIATPUMKHU BiJ,
3allikaBJIeHUX CTOpiH, BKJ/IIOYAKOUMU JiepkaBy Ta ¢iHaHCOBI iHCTUTYLIl, i, AK HacAi#oK,
CIPUATH NoAaNbILIN 1MdpOoBiK TpaHchopMaril.

BozHouac, po3BUTOK IIMPPOBUX iHILiaTHUB [03BOJISIE YKPAiIHCBKMM KOMIIAHIfIM Kpalle
aJlanTyBaTUCA [0 HeCcTabi/IbHOI €KOHOMIiKM, OCKIJIbKM LUQPpOBI TexXHOJIOTIl CHpUSATH
3HMXKEHHI0 BUTPAT, ONTHUMi3alil JIOTICTUYHUX MPOLECIB Ta MOKpPAIeHHI KOMYHiKalL[ilHUX
ctpateriid. uppoBi nnaTpopMu Takox AAOTh MOXKJIUBICTb LIBUJKOTO 3BOPOTHOIO 3B’I3KY 3
KJIEHTAMHY, 110 [JO03BOJIAE ONEepaTUBHO pearyBaTH Ha 3MiHY I[ONUTY Ta OYiKyBaHb
cycnizibcTBa. lle 0co6MBO BaXk/IMBO /11 KOMIAHIM, 1110 peasi3yloThb cOLjiajJibHi MPOEKTH,
OCKIJIbKM YiTKa KOMYHIiKalid I NMpo30picTb JOoNOMaralThb 3ajJy4yaTH HOBUX NAPTHEpPIB Ta
iHBecTOpiB, FOTOBUX MiITPUMYBaTH 6i3HEC, OpiEHTOBAHUM Ha COljia/IbHY BiZjOBiAA/NbHICTD.

CuHeprisi KOpnopaTUBHOI colliaJIbHOI BiZOBiAA/IbHOCTU Ta LUPpPOBOI TpaHcPopMauii
MOXKe CTaTH NOTYKHHUM KaTaJi3aTopoM JJis iHHOBaLil y 6i3Heci. BukopucTtanHs nudppoBux
TEXHOJIOTIHM He JiMlIe MiIBUILYE ePEeKTUBHICTb YIIPaBJiHCbKHUX NPOLECIB, a i BiJKpUBA€E HOBI
MOXJIMBOCTH /IJIs1 KOMIIaHIM y collialbHOMY ceKTopi. Hanpukiaz, po3BUTOK maaTPopM AJis
KpayAQpaHAUHTY Ta KOJEKTUBHOro QiHaHCYBaHHS [103BOJIsE€ Gi3Hecy 3ajiyyaTH KOIITHU Ha
colliaJiIbHO BAKJIMBI MPOEKTH Oe3nocepelHbO BiJ| CHOXKMBAYiB, 1[0 CTBOPIOE HOBi KaHa/IU
KOMYHIKaIlil Ta 3MillHIOE 3B’I30K MiXK KOMIaHi€lo Ta ii kiaieHTamu. Taki pillleHHS He TiJIbKU
COPUSIOTH PO3BUTKY COLia/IbHO BiZIOBiJa/IbHUX iHII[iaTUB, ajie U [J03BOJISAIOTh YKPAiHCbKHUM
KOMIIaHiIM MOOyJAyBaTH MilLHilly pemnyTalil Ha PUHKY, L0 0COOJIMBO BaXXKJIMBO B YMOBax
€KOHOMIYHOI TypOyJieHTHOCTU. OKpiM TOrO, 3a/Iy4eHHsI FPOMa/iu 10 mpolecy piHaHCyBaHHSA
colliaJIbHUX MPOEKTIB OpMye BiJUYTTs CHiJIbHOI BiJMOBiAA/JbHOCTH, Jile KOXKe€H Y4YaCHHUK
MOXe BIJIMBAaTH Ha pe3y/bTaTH, MiJABULIYIOYM piBeHb 3a/ly4€HOCTH Ta NiATPUMKH 3 GOKY
CyCIiJIbCTBA.

TakuM 4YMHOM, KOpIIOpaTUBHA COllia/ibHA BiZIMOBia/IbHICTh Ta LM pOBi3allid € He JiuIIe
OKpeMHMMH BEKTOPAaMHU pO3BUTKY, ajie MU CTpaTeriyHMMU IHCTPyMEHTaMH, fKi B3aEMHO
NiICUJIIOITh OAUH oAHOTO. [/ YKpalHCbKMX KOMIAHIM KJIIOYOBUM KPOKOM € iHTerparis
KOPIOPAaTUBHOI CoOlliaJIbHOI BiANOBIaJLHOCTU y cTpaTerii uudpoBoi TpaHchopMaliii.
Po3po6ka KOMIIEKCHUX MiAXOAiB, 1[0 TMOEAHYIOTH COL{iaJibHy BiANOBiAA/JBHICTL i3
nudpoBi3alli€lo, CIpUsATUME OTPUMAHHIO MiATPUMKH BiJi TPOMaJCbKOCTU Ta (piHAHCOBUX
napTHepiB, fKi Aefasi Oijblle LiHYIOTb BifNOBiAaJbHe BeJleHHs 6i3Hecy. Takox BapTo
BPaxOBYBaTH 3HA4YHi MOXJMBOCTU JepKaBHOI MiATPUMKH, a/pKe ypAJ YKpalHU aKTHUBHO
cnpusie uudposizallii, 30KkpeMa B MaJIoMy Ta cepeJiIHbOMY 6i3Heci, yepe3 rpaHTH, Cyocuii Ta
N0JIaTKOBI MiJIbIY, 1110 3/JaTHE CYTTEBO JOMOMOI'TH Y PO3BUTKY LIMPPOBUX iHil[iaTUB.
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